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IS TOPS ACROSS THE NATION! 
RR 


REDIMIX OFFERS YOU A COMPLETE 
LINE OF GARDEN SPRAYERS. 
The photo shows a few. 


REDIMIX OFFERS YOU HIGHEST- 
QUALITY MERCHANDISE. 


REDIMIX PRODUCTS ARE PACKAGED 
FOR EYE APPEAL. 


REDIMIX BACKS YOU WITH THE BEST 
GUARANTEE ON THE MARKET. 


MARGIN. 


REDIMIX OFFERS YOU A BROAD PROFIT 
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SPRAYERS OZZLES 


2575 28th Avenue No., St. Petersburg 13, Florida 
5010 Venice Boulevard, Los Angeles 19, California 


if you're not a RediMix Dealer . . . you should be! 
WRITE TODAY FOR COMPLETE DETAILS AND CATALOGUE 





Circle No. 42 on Reply Card to Get Details 
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2 ALL-AMERICA 
WINNERS for 1965 


<=, | MISTER LINCOLN 
Ip We believe it to be the 
“gid finest red rose of all time. 
Ke It has a deep, velvety red 


D> color; long, vigorous, 
\ >) straight stems; and tre- 
= mendous size blooms. And 

¢ to top it off — wonderful 
fragrance. H. T. (Swim & 


~ Weeks) Pl. Pat. 2370 
CAMELOT 


A new, refreshing shade of 
coral pink, a delicate com- 
bination of orange and 
pink which attracts every- 


eg one’s eye. Beautiful, orna- 
Ar mental foliage and a rich, 
RY spicy fragrance will make 
1) this rose a top seller. Gr. 


KES (Swim &Weeks) PI. Pat. 2371 











THE CONARD-PYLE Co. 


@ WEST GROVE 





National 
Advertising 
and Promotion 


These two All-America 
Roses will be advertised 
in over 20 national mag- 
azines and newspapers. 
In addition, color pub- 
licity will appear in 
thousands of magazines 
and newspapers all over 
the country . . . many 
right in your area. 














Order from your grower or 
WRITE TODAY TO: 


109, PA. 


Circle No. 43 on Reply Card to Get Details 
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Hank, The Petunia King, Grosses $400,000 Annually Apr. 

Holiday Sales Decorate Profit Picture 

Impulse and Demand Buyers 

Informed Customers Are Best Customers 

It's Time to Sell Tools 
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Pricing 

More Customers Mean More Sales, Profits 
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Novelty Planters Build Plant Sales 
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Outdoor Display Builds Garden Business 
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Minnesota Dealer 
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Pinero's Pools Make Sales Splash 
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Discount Competition Combatted with Merchan- 


DN oo <vicx mins 's sob Gh sine yn'sicbs 5 's0 4 v0 June p. 
Dormant Season Uptake of Plant Nutrients ........ Nov. p. 
Excessive Cultivation Should be Avoided ......... June p. 
Flag’ First Indication of Dutch Elm Disease ..... Aug. p. 
Growing Trends to ‘‘Started" Plants ..........-. Aug. p. 
Handling Spring-Blooming Bulbs ........--++.0- Aug. p. 
Home Gardeners Must Prune with a Purpose ..... July p. 
House's Emphasizes Green Goods .........+.-.--- Oct. p. 
Lack of Rainfall, Fungus Big Problems ........... July p. 
Landscaping Involves Basic Principles of Good De- 

OD ive newness 04s cosines wei ek ee esis onset May p. 
Massachusetts Firm Relies on Displays, Competitive 

Oe eS eee Lee Loe Sept. p. 
Moisture Important on All Transplants ........... Dec. p. 
Novelty Planters Build Plant Sales .............. Nov. p. 


Nursery Stock Guarantees—How Far Should They 


ee Che wichewaes ora eae keke awe sah uny wee Nov. 
Old Garden Firm Opens New Sales Yard ......... Aug 
Plants Provide Backbone at Bay State Nurseries ...June 
Preparing for ‘'Wintering Over” ............... Aug 
Proper Use of Trees, Shrubbery Essential ......... June 
Pruning Suagested After Spring Blooms .......... June 
Pruning Wounds Take Long Time to Heal ........ Oct 
Rock Gardens Offer Trouble-Free Beauty ......... Aug 
Rose Customers Need More Dealer Counsel ...... May 
September Good Time to Plant Evergreens ....... Sept 
Should Customers Spray or Dust Their Roses? ..... July 
Shrubbery Adds Value, Beauty to Your Home ..... Sept 
Spider Mites Damage Junipers, Arborvitae ....... Sept 
Suggest Green Ferns for Summer Living ......... June 


Study of Consumers’ Preferences on Nursery Prod- 
ucts, Landscaping, Sources of Garden Supplies, 


EN Lda ep SM eRe RASS SAS EAS Se Obed ease EE July p. 
Three Groups of Foundation Plantings ........... Sept. p. 
Tips for Customers on Common Problems ........ Apr. p. 
Be Ne FO OE NEE 5b She Snes ce as swaviss ood May p. 
Transplanting Period Will Soon Be Here ......... Oct. p. 
Unlimited Plant Digging Season with a ‘Shade 

PE Niches ente taba bhescpodaaaswee Nov. p. 
Unscrupulous Plantsmen Spoil Industry's Image ....Nov. p. 
Winter Weather Harms Shrubs and Ornamentals ..Sept. p. 
Yucca, Cactus Profitable at Texas Garden Store ...June p. 


POWER EQUIPMENT 


Annual Merchandising Guide for Snow Removal 
NE nn 556 hase ea so \aka nade ens bnGe Sik July 

Buffalo Firm Making Plans for Snow Thrower Season July 

Dealer Cites Advantages of Stocking Six Lines of 


ME acti Gia kes Ka eee ehine eee e stone Feb 
Dealer's Mower Sales Climb 10% Each Year ..... July 
Demonstrate Tillers on Prospect's Property ....... Jan 
Demonstrations, Credit Sell Tractors ............ Jan 
Demonstrations, Service, Promotions Yield Power 

EEE SUIS 5s cb CKhO aN bbw he bees cal Nov 


Difference Between Riding Mower, Garden Tractor .Nov. 
Do Your Service Facilities Match Your Sales Vol- 


BEE cGvkkoua SaaS Ses bee eee eb beue ks eb oe Sept 
Does It Pay To Be a Servicing Dealer? .......... June 
DONS WIRED AOU RIEL 65 ion kscs ean nGsreawhen wr Jan 
Economic Conditions Called Factors in Mower 

DOE Sccsisabo ne isp tara erehin se <kkaw Ke Sept 
Equipment Rentals Complement Nursery Sales ....Dec 
Equipment Rentals Help Build Sales ............. Feb 
Garden Tractor Goes to Market (Photo Story) ....Jan 
Garden Tractor Market Promising .............-. Jan 
Garden Tractor, Tiller Merchandising Guide ...... Jan 


Good Service Program “Tunes Up" Missourian's 
DIN TLR cas cRibck sc nascohessekensesenee July 
Good Will Gesture Promotes Tractor ............ June 
"Great Interest" in Small Engine Class ........... May 

Lawn Mower Manufacturers List Lines, Main 
MR NE cb KG bc ies Sewckacionnkecnwhe Feb. 

Manufacturer-Dealer Teamwork Means Service Suc- 
Se a ee ny Ee eee en eee © July 
Massachusetts Dealer Sells 400 Snow Throwers ... .July 
Mid-Summer Snow Thrower Promotion Effective ...Apr. 
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More 1964 Mower Specifications .........-++-++- Mar. p. 
Power Mower Merchandising Section ........ Sissies aD 
Preventive Maintenance Necessary for Mowers ....July p. 
Profiles of Successful, Unsuccessful Service Dealers Aug. p. 
Sales, Service Constitute Strong, Successful Team ..Jan. p. 
Score Sheet for Power Equipment Service ........ Dec. p. 
Should You Service Power Mowers? ..........++. May p. 
Specifications for 1964 Garden Tractor Lines ..... Jan. p. 
Specifications for 1964 Self-Propelled Garden 

SUE Geka scckswncsGoubekisoies Senn oa = aes Jan. p. 
Specifications for 1964-65 Snow Removal Equipment July p. 
Specifications for 1964 Tiller Attachments ....... Jan. p. 
Specifications of Garden Tractor and Mower Lines .Apr. p. 
Tips to Help Sell More Mowers ........--.2000% Feb. p. 
Tractor Rental Convenient, Profitable ............ June p. 
Washington Dealer Finds Increased Profits from 

ce. Ee OO CE Ta eer ee ee Feb. p. 
Washington Dealer Promotes Winter Business ..... Jan. p. 
What's the Future of Lawn, Garden Tractor Market? Aug. p. 
Wisconsinite Sells 300 Power Units ............ Sept. p. 
PRODUCTS 
Barbecue Demonstration Sparks Sales ........... Aug. p. 
Bay Stater Sells 4-5 Carloads of Peat ........... Apr. p. 
Bigger, Better Lawns, Gardens Call for More Garden 

oR AS SA ee Se SAS meee ok: May p. 
Collect Sales, Profits from Mower Accessories Such 

ee Pen rk: ee ae eR eee Feb. p. 
Dealer Caters to Spraymen ..... 2... 2cccccssece June p. 
Dealer Sells 45 Tons of Bird Seed Per Year ....... Sept. p. 
De-Icing Salt Offers Extra Dealer Profit ......... June p. 
Demonstration Pieces, Coaching Deliver Profits on 

PERM stu tcle S(o-0)e bin ales later abies ca wie eee Nov. p. 
Fences, Casual Furniture Tie in Well with Garden 

DUOTO PR DTEMENEUNIIN oicius.ais cab ss 09.5 \0's os e008 Mar. p. 
Garden Store Builds 30-40 Patios Annually ....... May p. 
Good Insecticide Stock Pays Off ............... June p. 
Here's How Idaho Dealer Extends Selling Season ..Aug. p. 
Holiday Sales Decorate Profit Picture ........... Nov. p. 
How Dealer: Increase Garden Tool Sales ........ Apr. p. 
FES AMIE INL IDONE n> o5c5. 4 0s bas os as ace sien ee de May p. 
Kansans Find This Is a Stone Age ............ Dec. p. 
Landscape Workmen Help Sell Hand Lawn and 

Se CS a Se er ee Sept. p. 
Novelty Planters Build Plant Sales .............. Nov. p. 
Oklahoma Garden Store Has 12-Month Selling Pro- 

UND xs Ss pe Kis wlenie sins hs a's ote area se e/a ae Oct. p. 
Plastic Film Increases Protection from Weeds ..... Mar. p. 
Progrestive GOrden StOre® «6.00 occ cs cvcccvsic ce Sept. p. 
Slack Season Items Boost Sales ................ May p. 
Sprayer Sales Up Five-Fold with Unique Demonstra- 

MR hws ek seb Okami see aie seis soloed ees Oct. p. 
Techniques to Fire Charcoal Sales .............. Sept. p. 
Texas Garden Supply Store Thrives on ‘Christmas 

0 a ES A i an ey are Aug. p. 
Trade Show Reports Optimistic for 1965 ......... Nov. p. 
Trailer Scooter Line Peps Up Fall Sales ......... Oct. p. 
Twenty Inches of Shelf Space Collects "Plus" Dol- 

MEE OR ea ca skh Se sree cs bee Soh as kee Sept. p. 
What Do You Know About Peats? ...3.......... Apr. p. 
PROMOTION 
Advertising Know-How Builds Year-Around Sales ..Dec. p. 
Art Show Draws Garden Store Traffic ........... May p. 
Benefits of Writing a Garden Column Numerous ...Oct. p. 
Demonstrations, Credit Sell Tractors ............ Jan. p. 
Directory of Co-operative Advertising Programs ...Dec. p. 
Five Annual Promotions Build Traffic, Sales ....... Aug. p. 
Florida Dealer Prefers Direct Mail .............. June p. 
Garden Store Caters to Center City Residents ....July p. 
Garden Dealer Spends $35,000 Annually on Sunday 

ee MEE EEOC OE ee. Dec. p. 
Garden Dealer Sponsors Water Safety Classes ....Sept. p. 
Garden Stores Can't Lose in This Contest ........ July p. 
Garden Wedding Theme of Nursery's Exhibit ...... May p. 
Hoosier Writes Weekly Column on Garden and Lawn 

PINE. cue en bb nce cebne beRe Sekine sew aula May p. 
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How Dealers Increase Garden Tool Sales 

How to Choose, Build, Improve an Image for Your 
Store 

"Meet the Experts" Day Pulls Saturday Crowd . 

Mid-Summer Snow Thrower Promotion 

New Homeowners Key Prospects 

New Yorker Promotes July Warehouse Sale 

Outdoor Patio Sale in February 

School Gardens Build Future Retail Sales 

35,000 Entries for Drawing at Illinois Retail Outlet .Mar. 


REPAIR SERVICE 

Demonstrations, Service, Promotions Yield Power 
Equipment Profits 

Do Your Service Facilities Match Your Sales Vol- 
ume? 

Does It Pay To Be a Servicing Dealer? 

Fall Service Jobs Curb Spring Rush 

Good Service Program “Tunes Up" Missourian's 
Business 

"Great Interest" in Small Engine Class 

Increased Profits from Mower Sales 

Manufacturer-Dealer Teamwork Means Service, Suc- 


2 


I a A 


Preventive Maintenance Necessary for Mowers .. 
Profiles of Successful, Unsuccessful Service Dealers. Aug. 
Sales, Service Constitute Strong, Successful Team .Jan. 
Score Sheet for Power Equipment Service 

Should You Service Power Mowers? 

Washington Dealer Promotes Winter Business 


SIGN-OF-THE-MONTH 


End-of-Season Specials 

$5 Down Holds Your Snow Thrower 

Let Us Help Plan Your Patio 

Make This Your Holiday Goods Headquarters .... 
Our Tools Make Lawn Care a Pleasure 

Pre-Season Bargains on Garden Tractors, Tillers .. 
Quality Counts in Performance of Power Mowers .. 
Rent Your Equipment from Us 

This Store Is Your Pet's Best Friend 

Use Our Spreader with Purchase of Fertilizer 


STORE LAYOUT, LOCATION 

Architectural Counseling Pays Off for Garden Store July 
California Dealer Builds Shopping Center 

Garden Store Location Important Consideration ... 
Garden Stores Emerge As Centers of Lawn, Garden 
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Impulse and Demand Buyers 

New Garden Store Expands Profit Potential 

New Garden Store Supplements Landscaping Sales. Mar. 
Portable Retail Store May Solve Your Problem ... 
Remodeling Garden Stores for Better Selling 

Retail Location Trend Is Toward Downtown 


SURVEYS 


Directory of Co-operative Advertising Programs ... 
Lawn Mower Manufacturers List Lines, Main 


"Specs,'' Prices 
Nursery Stock Guarantees—How Far Should They 


Spring Sales Season Reports Favorable 

Study of Consumers’ Preferences on Nursery Prod- 
ucts, Landscaping, Sources of Garden Supplies, 
Credit 

Survey Reports Use of Lawn Products 

Tips to Help Sell More Mowers 


SWIM POOL, PATIOS 


Advise Customers on These Swimming Pool Safety 
Tips 

Fences, Casual Furniture Tie in Well with Garden 
Store Merchandising 

Garden Dealer Sponsors Water Safety Classes .... 

Garden Store Builds 30-40 Patios Annually 

Outdoor Living Area Calls for Planning 

Outdoor Patio Sale in February Proves Successful .. 

Pinero's Pools Make Sales Splash 

Sky's the Limit—Nearly—in Spots for Swim Pools .. 

Swimming Pool Maintenance Includes Proper Filtra- 
tion 


TRENDS 


Branch Store Ailment 
Garden Stores Emerge As Centers of Lawn, Garden 
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Garden Tractor Market Promising 

Growing Strength for Garden Stores 

Growing Trends to ‘'Started"’ Plants 

Live Christmas Trees Gaining in Popularity 

Non-Farm Fertilizer Business 

Non-Farm Market for Fertilizer 

Nursery Industry Grows Near Population Centers . .June 

Nursery Industry Needs College Men 

Portable Retail Store May Solve Your Problem .... 

Trade Show Reports Optimistic for 1965 

Unlimited Plant Digging Season with a 
House" 

What's the Future of Lawn, 
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"Shade 


Garden Tractor Mar- 
41 
36 


Spray Holds Tree Needles 


According to Bill Elling, Elling’s Birch Lake Nursery 
& Garden Center, St. Paul, Minn., spruce Christmas trees 
that have been sprayed with a colorless latex material 
(Clear Spray) can be kept at room temperatures as long 
as four to six weeks with no sign of needle drop. 

At Birch Lake, sprayed trees are priced somewhat 
higher. The additional charge for a 9-ft. tree being about 
2, for example. The spraying operation, with a small 
power sprayer, takes 5 min. per tree. A 





a og 5 Soewalty Hose Reel 
FLOOR MERCHANDISER 


A colorful traffic-stopper! 


Fast-turn, profit-makers. Stock is balanced — 
attachments for all ordinary hose faucets. Ex- 
tra-large capacity reels hold 200 feet %” O.D. 
garden hose. 


tHE SOCC//h 








DISPLAY PACK INCLUDES: 


@ Three No. 240 Wail-mount Reels 
@ Two No. 400 Swing Reels 
© Two No. 100 Detachable Reels 
© Two No. 310 Caddy Reels 
© One doz. No. 10 Hose Hangers 
© One doz. No. 79 Hose Shut-off Valves 
@ Mounting accessories for display 
TOTAL RETAIL VALUE $118.51 
Prices slightly higher Denver and West, and Florida. 


FREIGHT ALLOWED! Drop shipments to dealers with any 200-Ib. as- 
sortment of Specialty products. Invoiced through jobber. Regular 
dealer discount. 


Retail value 





See these displays at Booth 3490, January Housewares Show, Chicago 


MFG. CO. 2356 University Ave. St. Paul, Minn. 55114 


Circle No. 19 on Reply Card to Get Details 


January, 1965 
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